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No Mulligan’s Allowed

We are living in tough economic times and, unfortunately, we cannot call a Mulligan. Job security is a large source of stress in these times, and if you lose your job, your boss will not grant you a do-over.
I have four principles for continued success in your profession:

1. Regardless of your work skills, your services are still important to those you serve.

2. Regardless of the financial losses you may have suffered from the downturn in the economy, you still have your skill sets to earn new wealth and prosperity.

3. Regardless of the economy, you are not alone.

4. Regardless of what you hear, the economy will survive. The question is, will you?

One way to survive is to join your professional association if you are not already a member.  Strength in numbers is an old adage, but there is something to that statement.  If more people invest in your profession, you will have a greater force in dealing with the economy and its effects on your individual profession.  

Your associations are only as good as its membership base. Maintaining your membership says something about you. You value your professional association and respect what they do for you.  Your dues are merely a show of commitment and support and truly a show of appreciation for all of the many years of hard work and all of the accomplishments your association has achieved for you, those who passed before you and, most importantly, those that will one day take your place. In addition, helping to recruit new members says a great deal about your commitment to the success of your association, your profession and yourself.
Association Membership provides three elements:

1. Value – your clients, patients and vendors will want to know if you are affiliated with your state or national association. 

2. Security – you will be well taken care of before regulators, etc. 
3. Respect – you will demonstrate your respect for the many who have helped your profession become what it is today.
We have recently seen and experienced the negative downturn in our Nation’s financial institution.   The financial crisis does not only affect Wall Street and Main Street, it affects associations and their financial operations as well.  If you are a member of your profession’s state association, I encourage you to keep your membership active and do your part to volunteer your services in order to keep all of your association’s activities in the forefront of the minds of regulators, legislators and those administrators who oversee your business.  
Your state and national association is the beacon of light that shines on all of these important agencies, making sure that your professional license, certification and standards of operation is upheld and not impinged upon by others trying to do what you do for less and with no experience.
The cost of belonging to an organization is well worth the benefits that you receive for your membership. Just think of where your profession would be today without a professional society, organization or association representing you at all levels of government.  It is for this reason alone that it is important for you to consider belonging to your respective profession’s organization.  We often take for granted our local state and national programs. [image: image1.png]GENE G|
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But if your professional association would not be there who would you turn to when your profession is being threatened by a state regulation?  This is just one example why affiliating with your profession is so vital to the future of your profession. Many of the benefits of belonging to these associations are taken for granted by both members and non-members.  Association boards and staff think of how to improve your professional experience each day by insuring that all laws and regulations include your respective profession so that you can do what you do best: serve your clients, patients or vendors.  Whatever you do there are rules and regulations that need to be maintained. Without your professional association being aware of these and spending time ensuring they benefit your society, you could be responsible for maintaining these records and working towards these things yourself.  Their work can be as simple as maintaining a local business license or as complicated as getting new legislation passed to change how you perform in your industry. Imagine how many more hours you would need in a day to complete all of this work yourself. 
Often times association leaders are the first in the industry to foresee problems.  Many problems are eliminated before they become known in the industry.  To keep this cycle functioning properly, it is vital that you become involved in your professional association by maintaining your membership and volunteering however you can.  Volunteerism does not have to require only attending meetings; you can adequately volunteer by calling prospective members in your town.  By educating those who have yet to see and understand what you know about your profession and your professional association, you can become an ambassador for your association by spreading the many positive aspects of membership and the work your organization is doing. In this way, you would be helping the financial base of your association with new revenue. 
If calling a potential member sounds as painful as a trip to the dentist to you, there are other ways to volunteer on behalf of your organization. Why not write a letter to a prospective member and  explain why you remain a member of your association.  Associations are always looking for new ideas to share with the profession.  If you have an idea why not send it to the Board President or Executive Director, it may be something they have not seen before and something that can be developed into a regulation or seminar.
So next time someone asks you are you a member of your state or national association, why not show them your membership ID, and tell them you could not do what you do day to day without your state or national organization.
Associations are the bedrock of your profession – make sure that you do all you can to keep your association viable and sound. Calling a mulligan is only an option in a friendly game of golf, not in the game of life. 
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